
E X P E R I E N C E  O U T L I N E

N AT U R A L LY

Team Naturally
Your sales team pulls the winning moves out of your best sellers and leaves with a plan they wrote, in as little
as three hours.

“Our teams work in silos.” “Our sales team leaves revenue on the table.”

W H O  I T  I S  F O R

L E V E L

Sales teams, Frontline leaders
G R O U P  S I Z E

Any group size
T I M E

Anywhere from 60 minutes to 2
days

F O R M AT

In person · Virtual

L A N G U A G E S

English
B U S I N E S S  O U T C O M E

Revenue growth, Collaboration

W H AT  H A P P E N S

Every rep brings a win and a stuck deal. The room pulls apart what the top
sellers actually do, in their words.

Teams solve the common roadblocks together and decide which tactics to
adopt next, not someday.

The plan gets written in the room, owned by the people who will run it.

W H AT  C H A N G E S

The best rep's moves spread to the whole team

Common roadblocks get one shared answer

Reps decide what is valuable and what is noise

One team instead of a room of competitors

H O W  W E  M E A S U R E

The written plan plus a 60-day read on the tactics the team chose to
adopt.

H O W  I T  F I T S  W H AT  Y O U  H AV E

Built around your buyers, your products, and the objections your reps
actually hear. The tools Participants build become their own job aid and
drop into your sales playbook.

I N V E S T M E N T

$25,000
Per bundle · same number in USD, CAD and EUR

Part of the Naturally bundle of three. Runs
standalone inside a sales kickoff by approval.

Formats: anywhere from 60 minutes to 2 days,
for any group size. One Facilitator day covers
everything up to a full day at the investment
shown; a second day adds $10,000.

W H AT  I T  I N C L U D E S

Naturally assessment for every rep

Three Naturally experiences

Materials and Facilitator guides

P R O O F

3X sales in one year
Arla Foods, running Sell Naturally, Share Best
Practices and Team Naturally together: sales
tripled and engagement rose 20% in a year

“We experienced a 20% increase in employee
engagement. Our sales increased, our
efficiency increased dramatically.”
— Asger Drewes Joergensen, President and CEO,
Arla Foods

Schedule a 20-minute walkthrough

See how it runs online

One of 71 Learn2 experiences. Browse and filter the
whole catalogue at Learn2.com/programs.

Reply to the email this came with, or write to 
sales@Learn2.com.
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Learn2 Learning Experiences Inc. · Participants drive the experience. We design the conditions. Learn2.com/programs · sales@Learn2.com

https://www.Learn2.com/request/?kind=walkthrough&program=Team+Naturally&slug=team-naturally&from=https%3A%2F%2Fwww.Learn2.com%2Foutlines%2Fteam-naturally.pdf
https://www.Learn2.com/programs/team-naturally/
https://www.Learn2.com/programs/
mailto:sales@Learn2.com
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